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Life Stories Australia

                                              Members’ Forum
11.00 am Thursday 21 March 2019 on Zoom
	Extract from APH Members Survey 2011 on pricing (Association of Personal Historians, US based now dissolved)


	
	
	
	
	
	
	
	

	12. Which of the following describes your business practices?  (Please select all that apply.)
	
	
	
	

	1
	Send client a proposal or bid
	52
	83%
	
	
	
	

	2
	Determine price by formula (such as number of interviews)
	41
	65%
	
	
	
	

	3
	Negotiate price below or above bid price
	16
	25%
	
	
	
	

	4
	Add fees when scope is exceeded
	53
	84%
	
	
	
	

	5
	Write a contract for your projects
	54
	86%
	
	
	
	

	6
	Receive a deposit or advance
	54
	86%
	
	
	
	

	7
	Paid when stages are completed
	53
	84%
	
	
	
	

	8
	Bill monthly or by period
	31
	49%
	
	
	
	

	9
	Paid when product is delivered
	35
	56%
	
	
	
	

	13. Which of these describes your business organization?  (Please select all that apply.)
	
	
	
	

	1
	Use subcontractors
	49
	78%
	
	
	
	

	2
	Mark up subcontractor work
	27
	43%
	
	
	
	

	3
	Have employees
	6
	10%
	
	
	
	

	4
	Operate from more than one location
	7
	11%
	
	
	
	

	5
	Work as a sole proprietor
	50
	79%
	
	
	
	

	6
	Operate a partnership
	6
	10%
	
	
	
	

	7
	Run a corporation
	10
	16%
	
	
	
	

	8
	Provides the only source of income
	10
	16%
	
	
	
	

	9
	Receives other income
	39
	62%
	
	
	
	

	14. How many personal history projects did you deliver in 2010?
	
	
	
	

	1
	No Projects
	5
	8%
	
	
	
	

	2
	1-2 Projects
	19
	30%
	
	
	
	

	3
	3-5 Projects
	29
	46%
	
	
	
	

	4
	6-9 Projects
	7
	11%
	
	
	
	

	5
	More than 10 Projects
	3
	5%
	
	
	
	

	 
	Total
	63
	100%
	
	
	
	

	15. What is the average total price you charge for your personal history product?
	
	
	
	

	1
	Less than $500
	1
	2%
	
	
	
	

	2
	$500 - 1,000
	1
	2%
	
	
	
	

	3
	$1,000 - 5,000
	17
	27%
	
	
	
	

	4
	$5,000 - 15,000
	27
	43%
	
	
	
	

	5
	$15,000 - 40,000
	13
	21%
	
	
	
	

	6
	More than $40,000
	4
	6%
	
	
	
	

	 
	Total
	63
	100%
	
	
	
	

	
	
	
	
	
	
	
	


